Topoi and the Problem of Invention
Developed by Karl R. Wallace

These questions are helpful for writing, but they are also exceptionally helpful for planning a speech or oral presentation: 
1. How old is the audience? What values and beliefs would be common to an audience of this age? 

2. What is the economic or social condition of the audience? What economic or social values is the audience likely to hold? Which of these values – economic, social, political, educational – is most important to the audience? Least important?

3. In general, how does the audience feel about its heritage or events that happened in the past? That are going on in the present? What hopes for the future does the audience hold? 

4. What is the educational status of the audience? 

5. In general, does the audience expect certain patterns of thought in what it reads or hears? Should I include a lot of data to convince the audience of my point? What authorities would be most convincing? 

6. What general philosophies of government or politics does the audience hold? What sorts of issues most frequently make the audience angry or defensive? What things can I say without antagonizing my audience? 

7. What options do I have for presenting unpopular opinions to my audience? What is the most convincing appeal I could make? Should I try to convince by being reasonable and logical? Should I appeal to the emotions? Or should I demonstrate that I am an honest, trustworthy, sympathetic expert whom the audience can trust? 
8. Have I stereotyped my audience, overlooking individuals who may hold views that are different from those the rest of my audience believes in? 

9. Am I just saying what my audience wants to hear or am I also saying what I honestly believe to be true? 
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